Issue 24 | November 2011

www.superyachtbusiness.net

SUPERYACHT

B U S N E S S Industry insight for decision makers

New Zealand Contractors
Despite an increasingly strong Find out why Vitters chose British
currency, Kiwi yards are staying and Dutch firms to complete its
fully competitve. Full report 42m carbon saliling yacht Sarissa

Lamberto

Tacoli

CRN's chairman reveals the
business plans he’s putting in place
to stay ahead of the competition

I Time for Tunisia

How the Arab Spring helped
infrastructure investment

Florida refit

Full round up of the best yards
in the Sunshine State

Show organisers
The challenges of putting on
the industry’s big set-pieces

Jongert Shlpyard
New ownership means
a switch to fast e =

motoryachts ~~—




INnterview

Lamberto

Tacoli

CRN'S CHAIRMAN HAS SET OUT A SOLID FOUNDATON
FOR HIS YARD BY CAREFULLY INVESTING IN EVER-LARGER
YACHTS — AND PIONEERING NEW DESIGN TRENDS
MICHAEL VERDON REPORTS

ast July, at the luxurious Mandarin Oriental Hotel in London, CRN

chairman Lamberto Tacoli unveiled a new line of open yachts that he

believes will add a new dimension to his Italian yard’s fortunes. The

Dislopen range — three yachts with lengths of 46m (151ft), 52m (171ft)

and 62m (203ft) — is an abbreviation for ‘displacement open yachts’. It’s

a fresh take on the open yacht concept which, until now, has tended to
focus on smaller series planing yachts or bespoke globe-trotting behemoths.

“Our Dislopen range merges the comfort and seaworthiness of a displacement boat
with the simplicity and sportiness of smaller open boats,” explained Tacoli in the
Mandarin’s plush meeting room. The renderings of the 62m yacht (by Studio Zuccon
International) feature an open-deck design from the midships to transom, with more
open space up in the bow, including a helipad. Contemporary, elegant and even a bit
flashy, it is quite a departure from the more traditional profiles CRN tends to favour.

Tacoli is no stranger to innovation in the superyacht segment, having launched
Custom Line along with Norberto Ferretti in 1996 at the tender age of 32. Three years
earlier, he had cut his teeth as CEO and sales director of SM Italian Yacht. Based in
Fano, the yard built GRP yachts from 16m-45m (52ft-148ft).

“It was a very important experience,” he says. “It gave me detailed knowledge of
every aspect of building large composite yachts — from
joinery to the moulds and plugs.”

After a fight between shareholders, Tacoli decided to
leave the company and created a brand that he believed
would fill a gaping void in the superyacht segment —

semi-custom yachts from 30m-40m (98ft-131ft). His D Current role: Chairman of CRN and chief sales

original partner was Alessandro Ferretti, who in 1968 and marketing officer for the entire Ferretti Group.

partnered his brother, Norberto, to start the company D Work experience: After graduating, Tacoli

that would become Ferretti Yachts. The Ferretti brothers worked for an Italian firm developing trade

started their careers chartering sailboats, but decided to with Asia and Eastern Europe. He moved into

build wooden motorsailers in 1971. In 1982, they built superyachting in the 1990s as CEO of SM Italian

their first motoryacht. By 1987, the yard in Forli, Italy was  Yacht and founded Custom Line in 1996. In 2001

building more than 100 Ferretti motoryachts per year. he was placed in charge of both CRN and Custom
The untimely death of Alessandro put production on Line and was appointed CRN chairman in 2006.

hold for some months but Norberto also ||II»
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